TESTIMONY OF JONATHAN T. STOEL
BEFORE THE TRADE POLICY STAFF COMMITTEE
QUARTZ SUFACE PRODUCTS SAFEGUARD HEARING- JUNE 16, 2026

Good morning, my name is Jonathan Stoel. | am a Partner at Hogan Lovells
appearing on behalf of the Save Quartz Jobs Coalition. The Coalition comprises
more than one thousand U.S. fabricators, retailers, distributors, and suppliers
supporting well over 100,000 American jobs across all 50 states—maost of them in
American manufacturing. The threatened safeguard measure poses a material risk
to the Coalition’s core membership: small and family-owned manufacturer firms that
measure, cut, and install quartz surface products (“QSP”). The Coalition also
includes two major domestic producers of QSP that oppose trade-restrictive
safeguard measures: Elite Quartz and Caesarstone.

Moreover, the Coalition represents the interests of American builders, who
use QSP in residential and commercial spaces. These are everyday, hardworking
Americans across the country, who want to preserve their companies, their jobs, and
ultimately their livelinoods. In other words, the Coalition is representative of the
small and medium-sized American businesses that are central to President Trump’s
trade and economic policies. The imposition of trade restrictions will exacerbate
America’s affordability challenge, harm U.S manufacturing, and deepen even further

the crisis confronting American homebuilding.



The governing statute requires the President to conduct a cost-benefit analysis
in adopting any safeguard remedy. It also directs the President not to impose a
remedy that exceeds the amount necessary to remedy the serious injury.

The imposition of any trade restriction on imported QSP slabs will impose
significant, and far-reaching harms across the entire QSP industry — including the
fabricators, manufacturers, and builders comprising the Coalition. These harms will
far outweigh any potential benefit from trade-restrictive measures. Moreover, the
remedies proposed by both the U.S. International Trade Commission (“ITC”) and
the Petitioner, the Quartz Manufacturing Association of America (“QMAA”),
threaten the livelihoods of hundreds of thousands of hardworking Americans by
undermining their jobs, their businesses, and their financial stability—all while
increasing home prices in the midst of an already severe affordability crisis. These
proposed remedies must therefore be rejected as they flaunt the requirements of the
statute.

To the extent the President determines to impose a safeguard remedy at all, it
must be carefully calibrated to minimize harm to American workers while
supporting the long-term health and prosperity of the entire domestic QSP
manufacturing industry. To this end, any trade-restrictive measure should be
confined to a small tariff—indeed, our economists have demonstrated that an 8%

tariff would lead to a healthy operating margin for the domestic slab industry of 12%.



Our proposed remedies — set forth in our comments — are as follows:
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I will not walk through our proposal in detail. Rather, | want to highlight three
points.

First, the safeguard law is designed to protect the entire domestic
manufacturing industry. This principle is enshrined in at least two statutory
requirements — (A) any economic and social costs from the safeguard must not
outweigh any benefits (19 U.S.C. § 2253(a)(1)(A)), and (B) the remedy must not
exceed what is necessary to address any alleged injury (19 U.S.C. § 2253(e)(2)).
These statutory limitations on relief to the domestic industry make safeguard
measures fundamentally different from the antidumping and countervailing duty
cases with which my Petitioner friends are so familiar.

The ITC and QMAA’s proposals fail to meet these requirements. On the
contrary, your record contains more than 100 written comments from fabricators
explaining the massive harms that will befall them and other Americans if these
unlawful proposals are adopted by the President. You will hear today more about
this critical point from Mr. Wessel and several fabricators who collectively employ
the majority of the industry’s manufacturing workforce, operate the large majority
of its facilities, and conduct the majority of its production activities, including
cutting, polishing, edging, and finishing raw slabs into the countertop products
purchased and used in the U.S. market. In sum, your record reflects that U.S.

manufacturing vehemently opposes the imposition of any trade-restrictive remedy.



On the other hand, our remedy proposals are proportionate, conform with the
governing statute, and are aligned with the industry’s interests.

Second, the President should not hand excessive, windfall profits to a few
multinational or foreign-owned companies at the expense of thousands of blue-collar
manufacturing workers, particularly at a time when thousands of Americans cannot
even buy a home due to excessively high construction costs. This is what the ITC
and QMAA’s proposals request. Our proposals do not exceed the amount necessary
to prevent or remedy any serious injury, as required by the statute.

Third, the President should consider the future of the industry. Our proposal
reflects where the industry is headed, including through our proposed product
exclusions for no (<1%) crystalline silica products, in response to the rise in mass
tort claims against QSP products by fabrication workers. Notably, QMAA
unreasonably opposes such an exclusion, even though its members do not
manufacture no (<1%) crystalline silica products.

In conclusion, a trade-restrictive measure on QSP slabs will not remedy the
type of economic emergency contemplated by the safeguard law. Rather, it will
Impose significant and far-reaching harm across the entire QSP industry—including
all of the Coalition’s members—while increasing home prices in the midst of an

already severe affordability crisis. To the extent that the President elects to impose



a safeguard remedy, he should minimize harm to American workers and businesses
and support the long-term health and prosperity of the entire domestic industry.

Thank you.



TESTIMONY OF JARED WESSEL
BEFORE THE TRADE POLICY STAFF COMMITTEE

HEARING ON QSP SAFEGUARD - JUNE 16, 2026

For the record, my name is Jared Wessel, appearing on behalf of the Save
Quartz Jobs Coalition (“the Coalition”). I do not want to take too much time away
from the fabricators. They have traveled at great personal expense to Washington,
DC to warn of the devastating impact that tariffs and quotas on quartz slabs would
have on their livelihood. However, | will take a small amount of time to rebut two
false narratives that Cambria has perpetuated in the course of this Section 201
petition.

False narrative number one is that Cambria sells an “American Made”
product. Nothing could be further from the truth. Cambria imports quartz powder
and glass from Canada as well as India, Turkey and China (the very countries it
accuses of unfair trade). It places these inputs under pressure, using high-end Italian
machinery, to make a quartz slab. In fact, in 2025, Cambria had monthly shipments
of quartz and fused silica from China — all while bemoaning the use of Chinese inputs
by its competitors abroad. How Cambria has avoided FTC scrutiny on its very public
“American Made” claims has been a perpetual mystery in the industry.

Cambria’s international relationships are not unique. Dal-Tile is part of a

global conglomerate (Mohawk Industries), Guidoni is a foreign-owned and foreign
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QSP manufacturer in both Brazil and Spain, and LX Hausys is owned and managed
by a Korean conglomerate.

What Cambria primarily adds is branding — through things like the “Legend
of Cambria,” a 42-minute, Game of Thrones-styled marketing movie previewed at
the Oscars that tells the founding story of Cambria. Many of Cambria’s more
conventional marketing activities — such as quartz cheese boards fawned over by
Oprah — have further helped distinguish Cambria as the high-end supplier in the
market. A high-end supplier whose Montgomery design, which is one of a
staggering 200 SKUs) sits in this DC trade lawyer’s house. | blame my wife’s
susceptibility to Cambria’s campaign with on-line influencers.

So while Cambria incorrectly wraps itself in an “American Made” flag, MSI
— a company that supplied the granite for the Vietnam Veterans Memorial during a
time when it was being run out of a basement in Ft. Wayne, Indiana — supplies U.S.
fabricators with critical products to run their businesses and serve parts of the market
like nursing homes.

I bring these facts not to mock Cambria’s marketing efforts, but rather so that
the TPSC can clearly weigh the economic and social costs to U.S. fabricators of trade
actions on quartz and compare those to the global conglomerates and marketing

machines at the other side of this case.



False narrative number two is that Cambria needs Section 201 relief to
combat unfair trade. | was surprised to see, in the context of a Section 201 review
before the Interagency, how long Cambria’s submission is on unfair trade and short
on an adjustment plan.

Let’s be honest with each other for a minute. The esteemed, and | hate to say,
aged trade lawyers sitting in this room know that this is an opportune time to bring
unfair trade cases. The fact that Cambria, and its sophisticated cadre of former high-
ranking trade officials, have elected to bring an exceptional Section 201 case — and
forgo the benefit of yearly administrative reviews, adverse facts available, and
retroactive duties on its competitors — should signal to the trade lawyers in this room
the strength of Cambria’s unfair trade claims against countries like Malaysia,
Thailand, etc.

Moreover, Cambria conveniently leaves out that fact that many of its claims
of unfair trade have been found to be unwarranted. For example, Cambria brought
an EAPA case against LETA Stone, a producer flagged in Petitioners’ comments to
the TPSC. That claim was so unwarranted that Cambria met with Customs to, in

CBP’s own words, “discuss the ‘possibility of a case withdrawal.””* Other

! Notice of Determination as to Evasion, EAPA Case No. 7740, U.S. Customs and Border
Protection (Sep. 18, 2023), https://www.cbp.gov/sites/default/files/assets/documents/2023-
Sep/09-18-2023%20-%20TRLED%20-
%20Final%20Determination%20Notice%20%28508%20compliant%29%?20-
%20%287740%29%20-%20PV%5B51%5D.pdf.
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significant Thai producers also been subject to meritless, dismissed investigations
brought by Cambria.

Similarly, the margins on Indian producers in every completed review of the
antidumping duty order have been zero, and the CVD margins remain low. For
Turkey, the margins are also low (in fact, one of the two respondents was excluded
from the AD order because it was not dumping).

Again, if my former colleagues, who are the best the petitioners’ bar has to
offer, can’t manufacture margins in this environment, then there are no margins to
be had.

In sum, not since “Blackmail in Beijing” has the Office of the United States
Trade Representative’s Office been subject to a more fanciful tale from my friends
on the other side of this case.

We ask the Interagency to ignore these legally irrelevant, and factually
unproven, claims of unfair trade by Cambria and focus on the task assigned to the
TPSC under the law — to weigh the costs to the fabricators of the actions proposed

by Cambria and the other multinationals.



TESTIMONY OF JEFF STILES
BEFORE THE TRADE POLICY STAFF COMMITTEE
HEARING ON QSP SAFEGUARD - JUNE 16, 2026

Good morning and thank you for the opportunity to speak today. My name is
Jeff Stiles. | am Senior Vice President at Sage Surfaces. 1’ve spent over 25 years in
the stone and surfacing industry, starting in small fabrication shops, moving into
manufacturing, and now working nationally with nearly 300 independent
fabrication companies across the United States. At Sage Surfaces, we don’t just
represent one part of the quartz industry here in the United States—we sit right in
the middle of it, connecting upstream manufacturing to downstream processes. We
work directly with manufacturers, distributors, and fabricators, coordinating
fabrication and installation all across the nation. That gives my company a clear,
real-time view of how policy decisions impact American businesses and workers
on the ground.

| want to be clear: like many fabricators that you have heard from today, we
all support American manufacturing and American workers. We support policies
that are America First, and that prioritize the health, well-being, and economic
viability of American businesses. But these proposed tariffs on quartz imports will
not achieve that goal. In fact, they will impose serious economic costs to

American workers and home owners.



From our perspective, the greatest impact will be felt by U.S.-based
fabricators—small and mid-sized businesses that collectively employ thousands of
American workers in local communities. These companies typically operate on
thin margins and lack the pricing power to simply pass rising material costs on to
their customers. They also do not have the financial flexibility to absorb
significant increases in input costs, such as the spike in slab prices that would
result from the tariffs proposed by the International Trade Commission. The
reality is that these measures would drive up costs across the board. And for
businesses already working with tight margins and serving price-sensitive
customers, the outcome will not be greater investment in American industry—it
will be reduced demand and, ultimately, the loss of American businesses.

We’ve already seen what happens when costs rise in this sector. In our own
business, we were unable to pass along higher prices to our customers because we
know our customers well and we knew that they would not be able to bear the
burden of those price increases. As a result, we were forced to absorb the impact
of the price jump, causing us to substantially reduce headcount. That is not a
theoretical concern—it is a real consequence. We have seen this situation play out
before, and we know what has happened to fabricator jobs in the past when a
remedy like the one proposed is implemented: those jobs are lost. And we expect

that to repeat on a significantly larger scale if these tariffs are implemented.



The assumption that higher import prices will automatically result in
domestic substitution is also flawed. The reality is that the supply chain for quartz
surfaces is global and complex. Even domestic producers rely heavily on imported
equipment and inputs. There is not sufficient domestic capacity to replace imports
at scale without significantly increasing costs and constraining supply. And the
domestic substitutes for imported slabs are significantly higher priced. Forcing
fabricators to purchase the expensive, high-end, luxury items produced
domestically by manufacturers like Cambria, would corner them into a pricing
structure that their customers simply cannot support. It would effectively price
many American consumers out of the market, shifting demand away from quartz
altogether and toward alternative materials or delaying projects entirely. That is
not substitution within the industry—it is contraction of the industry. When
materials become unaffordable because they are prohibitively expensive, the
market does not neatly shift to domestic producers; it shrinks, and demand for the
product is destroyed. And when the market shrinks, it is not the large
manufacturers who feel it first—it is the small, local businesses and their
employees. Fabricators lose jobs, installers lose jobs, and communities lose
economic activity.

| also want to emphasize: the fabrication sector is where the majority of U.S.

jobs exist in this industry. These are highly-skilled, hands-on, technical jobs



performed in communities across the country. Policies that reduce demand for
fabrication services will directly impact employment in those communities. We
respectfully urge the Committee to consider the full supply chain—not just one
segment of producers. The downstream impact on American fabricators, installers,
and small businesses is significant and cannot be overlooked. In closing, if the
goal is to support American workers, these tariffs will have the opposite effect.
They will increase costs, reduce demand, and force difficult decisions that lead to
job losses across the fabrication sector. Thank you for your time and

consideration.



TESTIMONY OF KEN GEAR
BEFORE THE TRADE POLICY STAFF COMMITTEE
HEARING ON QSP SAFEGUARD - JUNE 16, 2026

Good morning and thank you for the opportunity to testify. My name is Ken
Gear, and | serve as CEO of the Leading Builders of America. Our members build
more than half of all new single-family homes in the United States, with a primary
focus on entry-level and workforce housing. 1’m here today to speak plainly about
the real-world consequences of imposing a 25 percent tariff on imported quartz
slabs. It won’t surprise anyone to hear that we’re in the middle of a housing
affordability crisis—and in my role leading one of the largest homebuilding
associations in the country, | see it up close every day. Home prices have risen
dramatically over the past decade, far outpacing income growth. For many
families, homeownership is already out of reach. Even small increases in

construction costs can price out hundreds of thousands of potential buyers.

And that’s exactly what this tariff will do—it will raise costs at the worst
possible time. Unlike the kinds of products sold by Cambria and the other
companies represented by the Quartz Manufacturing Alliance of America, quartz is
not a luxury input for our industry reserved for the high end of the market—it’s a

standard one. It has become the preferred countertop material across all ends of



the market for new home builds and renovations because it offers durability and

value at a reasonable cost.

But there is a critical point that needs to be understood: The domestic
industry does not serve the same market segment as imports. Domestic quartz
manufacturers largely produce high-end, premium products. Those products are
not substitutes for the materials used in the homes we build every day. The
families we serve are not shopping for luxury, high-end countertops. They are
simply trying to afford a home in the first place. The American fabricator
businesses that import quartz slabs serve that essential, middle segment of the
market, ensuring every American consumer has access to quartz in their home
renovation or building projects—not just higher-income buyers. Without those
fabricator businesses that provide quartz products to the everyday American just

trying to afford a home, there is no like-for-like alternative.

So what happens if this tariff is implemented? Consumers will not shift to
more expensive domestic quartz—they can’t afford it. Instead, we will see home
prices skyrocket, a significant reduction in demand overall, and substitution to less
desirable materials. In short, this policy will not redirect demand—it will destroy
it. And this is not happening in a vacuum. In fact, we’re already starting to see the
cumulative effect of tariffs hit our industry. Last year, the supply chain that my

organization works with was able to absorb much of the cost, but in the past three
2



months we’ve seen across-the-board increases of anywhere from 5 percent up to 9
percent. And at the same time, the housing market is slowing: Nationwide single-
family permits have slowed in the first quarter of 2026. Some areas contracted 16
percent year-over-year. So collectively, we have rising costs, declining

construction, and weakening demand.

This tariff will make those trends worse. It is going to increase construction
costs, reduce housing supply, and further strain housing affordability on American
families. And importantly, it will do so without achieving its intended goal.
Because again—there is no realistic substitution effect here. This issue goes
beyond trade. It is directly tied to some of the most urgent priorities facing
policymakers today, including expanding housing supply, while combating the

Increasing pressures on cost-of-living and supporting economic growth.

At every level of government, there is a clear focus on lowering the cost of
building homes—not raising it. Let me close with this. The interagency is tasked
with making a recommendation to the President that provides greater economic
and social benefits than costs. You must ask if your recommendation will help or
harm American families. In this case, the answer is clear. This tariff will certainly
raise housing costs and limit access to homeownership, while slowing down an
already fragile and under-pressure housing market. And it will do so without

creating a viable path for domestic producers to serve the segment of the market
3



affected. On behalf of the Leading Builders of America and the millions of
families we serve, | respectfully urge you not to adopt the ITC’s recommended

tariff. Thank you for your time.



TESTIMONY OF RICH KATZMANN
BEFORE THE TRADE POLICY STAFF COMMITTEE
HEARING ON QSP SAFEGUARD - JUNE 16, 2026

Good morning, and thank you for the opportunity to testify today. My name
Is Rich Katzmann. | have spent much of my career working directly with quartz
and natural stone fabricators across the United States. Most recently, | founded
Thryve Innovations, where we help fabricators improve their operations. Before
that, | served as Executive Director of the Rockheads Group, a national association
representing roughly 120 of the largest fabricators in the country. In that role, I
worked closely with businesses employing around ten thousand American workers
and developed benchmarking data and operational insights across the industry. My
perspective today comes directly from years of working side by side with
fabricators in every region of the country.

I want to start with a simple point: fabricators are the backbone of the U.S.
quartz industry. They are not a side note in this supply chain—they are where
most of the American jobs actually exist. These are skilled, hands-on
manufacturing jobs that rely on advanced machinery, precision measurement,
software systems, and increasingly, automation and Al. These are small and mid-
sized businesses, rooted in local communities, employing tens of thousands of

American workers and serving builders, contractors, and homeowners every day.



The proposed 25 percent tariff on imported quartz slabs will hit these
businesses first, and hardest. Fabricators depend on access to a broad range of
quartz slab inputs at different price points to meet the needs of their customers.
That is how the industry functions today. But domestic slab production does not
serve that same range of demand. It is heavily concentrated in higher-end,
premium products. That creates a structural disconnect. If imports become
significantly more expensive or less available, fabricators are not going to be able
to simply switch to domestic supply. The products are different, the price points
are different, and the customers they serve cannot absorb those increases.

In practical terms, fabricators will be forced into very difficult choices.
They can try to raise prices, but in many cases, their customers will walk away or
delay projects. They can try to absorb the costs, but most of these businesses
operate on thin margins and simply cannot sustain that kind of pressure. Or they
can cut back—reduce production, reduce hours, and ultimately reduce jobs. Based
on my experience working with hundreds of these companies, I can tell you that
the last option is the one that becomes unavoidable when costs rise too quickly.

We have seen this dynamic before. When input costs increase sharply,
demand does not shift neatly within the industry—it contracts. Fabricators process
fewer orders. Projects get delayed or cancelled. Customers look for cheaper

alternatives (not Cambria) or, as is often the case, end up leaving the market



altogether. And when that happens, it is not large upstream producers who feel the
Impact first—it is the small, local businesses on the fabrication side, and the
workers they employ. The result is fewer jobs, less investment, and less economic
activity in communities across the country.

Another important point is that fabricators do not simply work with quartz in
isolation—they manage customer expectations. Today, quartz has become the
preferred surface material because it offers a balance of durability, performance,
and value. If tariffs push quartz out of reach for a large segment of the market,
fabricators will be forced to pivot back to materials like granite or other
alternatives. Those materials are often harder to work with, less efficient to
process, less profitable, and in many cases, not what customers actually want. That
IS not a positive outcome for the industry or for consumers—it is a step backward.

There is also a broader policy issue at stake here. Across the country,
policymakers are focused on affordability—housing affordability, renovation costs,
and the broader cost of living. Fabricators sit right at the intersection of those
issues. When their input costs go up, those costs ripple outward into the housing
market and the renovation market. A tariff like this does not just affect trade
flows—it directly affects what American families pay to build or improve their

homes.



Finally, I want to address a misconception | have heard repeatedly in this
process—the idea that fabricators can simply adapt without significant harm. | can
tell you from years of working in this industry that fabricators understand their
businesses better than anyone. These are experienced operators who have invested
heavily in equipment, facilities, and workforce development. When they tell you
that a measure like this will hurt their operations, reduce demand, and lead to job
losses, that is not speculation—it is based on real experience.

At the end of the day, of the question for the interagency is who bears the
cost of this policy. In this case, it will be American fabricators, their employees,
and the customers they serve. The proposed tariff will increase costs, reduce
demand, and put significant pressure on the segment of the industry that supports
the majority of domestic jobs. For those reasons, | respectfully urge you to
carefully consider the downstream impact of this action and not adopt the ITC’s

recommended tariff. Thank you for your time and consideration.



TESTIMONY OF DARRELL TURBEVILLE
BEFORE THE TRADE POLICY STAFF COMMITTEE
HEARING ON QSP SAFEGUARD - JUNE 16, 2026

Good morning. My name is Darrell Turbeville, and | am the General
Manager of Elite Quartz Manufacturing LLC, a U.S. producer of quartz slabs
operating a manufacturing facility in Latta, South Carolina. We built our operation
at Elite from the ground up beginning in 2019. We learned quickly, adapted our
processes, and focused relentlessly on improving efficiency, quality, and reliability.
This was not an easy process, but our planning, investment, and execution paid off.
Elite has been profitable every year since 2022.

| share this background because Elite is exactly the type of American
manufacturing company that safeguard measures are purportedly intended to help.
We employ American workers, invest in domestic production, and manufacture
quartz slabs in the United States. Yet we oppose the proposed tariffs and quotas
because we believe they would harm our customers, our industry, and ultimately
our business. Our experience demonstrates that American quartz manufacturers can
succeed through innovation, operational excellence, and strong customer
relationships without additional trade restrictions. If the objective is to support
American manufacturing, we are clear evidence that domestic producers can

compete and thrive in today's market without any safeguard protections.



Elite represents an American business success story. We invest in American
workers, strengthen domestic manufacturing, and exemplify the kind of company
the reflects the promise of the U.S. industry. We have created 125 quality jobs in a
rural community and provided opportunities to hardworking Americans to build
meaningful careers. We have done so despite the challenges of finding, hiring, and
retaining skilled workers in the manufacturing sector, particularly given the
exceptionally tight labor market. Since our inception, we have navigated the
unique difficulties of starting operations during COVID-19, which limited the
support available from our global and domestic suppliers. We partnered with
distributors like MSI rather than waste lawyer fees bringing trade cases. Elite
Manufacturing is the type of business that demonstrates how American companies
can grow and succeed through investment, innovation, and free and fair trade—yet
it is precisely this kind of success that would be put at risk by the proposed tariffs.

That is because the tariffs proposed by the International Trade Commission
and advocated for by the Petitioner will cause harm to both our core customer base
and the broader downstream industries that depend on quartz surfaces. This
includes not only thousands of American quartz fabricators—who themselves are
manufacturers that transform slabs into finished countertops and other products—
but also installers, distributors, transportation providers, builders, remodelers, and

other businesses throughout the supply chain. Together, these downstream



industries represent hundreds of thousands of American jobs. Fabricators are at the
heart of our business—they are our primary customers, and their success directly
drives our own. We want fabricators to choose domestically produced slabs, and
we work hard to be a competitive supplier.

At the same time, we recognize the practical realities of the market. The
combined output of U.S. quartz producers, including Elite, falls far short of
meeting total demand. In addition, domestic producers, including Elite, focus
investments and product development efforts on the premium segments of the
market, where margins are highest. That business strategy has allowed companies
like ours to grow profitably, but it also means that domestic production does not
serve the full range of products, price points, and customer needs that exist in the
marketplace. Imported quartz plays a critical role in serving those other market
segments and providing American consumers with affordable options.

If tariffs or quotas are imposed, downstream manufacturers and other users
will lose access to a critical portion of their supply, placing severe strain on their
operations. The resulting disruption will be severe for fabricators across the United
States. Fabrication businesses, primarily small and medium sized manufacturers,
will be forced to reduce operations or close their doors. Consumers, builders, and

remodelers will face fewer choices, reduced availability, and significantly higher



prices, putting quartz countertops out of reach for most American families and
commercial projects.

While intended to protect domestic slab production and expand the domestic
industry, these measures would do the opposite by undermining the broader
network of business relationships that sustains the industry. In effect, a remedy
intended to benefit a small number of slab manufacturers would impose significant
costs on a much larger group of American manufacturers and downstream workers.
Weakening fabricators and other downstream industries ultimately weakens
manufacturers like Elite and the American quartz industry as a whole.

Finally, we are skeptical of claims that tariffs or quotas will lead to
significant new investment in domestic quartz manufacturing capacity. Elite has
demonstrated that a U.S. quartz manufacturer can operate successfully and
profitably. We have scaled production quickly, regularly sell out of many of our
most popular colors, and generate attractive returns on those products. Yet despite
that success, we have no near-term plans to make major investments in additional
manufacturing capacity, regardless of the outcome of this safeguard proceeding.

The reason is straightforward. The greatest challenge facing the domestic
quartz industry today is not import competition. It is the extraordinary legal
uncertainty created by the hundreds of mass tort lawsuits that have been filed

against companies throughout the industry. Elite has been named in more than 400



such lawsuits, and other domestic producers face similar challenges. As a result,
there is simply too much uncertainty surrounding the medium- and long-term
outlook for the U.S. quartz market to justify major capital expansion at this time.
The question before the Committee is not whether domestic quartz
manufacturing can succeed—it already has. The question is whether restricting
imports will strengthen the industry. Based on our experience as a successful U.S.

manufacturer, we believe the answer is no.



TESTIMONY OF TRAVIS POPE
BEFORE THE TRADE POLICY STAFF COMMITTEE
HEARING ON QSP SAFEGUARD - JUNE 16, 2026

Good morning. My name is Travis Pope, and | am a Principal at Capital
Trade. | will first discuss the economic modeling that shows that the ITC’s
proposed remedy would cripple domestic fabricator manufacturing and lead to
significant job losses—the remedy proposed by two Commissioners will also
balloon the profits of a handful of domestic slab producers. Additionally, 1 will
discuss how Petitioner QMAA’s latest proposal, purportedly anchored in capacity
utilization, is not based on economic reality in this industry. It is also not
supported by the data on the record.

First, the ITC’s proposed remedy will clearly impose greater costs than
benefits. Economic modeling that Capital Trade has performed — which is
consistent with the modeling proffered by QMAA — demonstrates that even a
moderate tariff would substantially boost the profitability of domestic QSP slab
producers. Specifically, employing the COMPAS model, which is a partial
equilibrium model of a kind the ITC uses regularly, we estimated that an 8 percent
tariff would allow the domestic QSP slab producers to achieve a 12 percent

operating margin. This is a very healthy and strong rate of return for an American

manufacturing industry.



The ITC proposes a 25 percent tariff for in-quota volumes of 141 million
square feet. Our modeling shows that this one-sided proposal would result in a
21.7 percent operating margin for U.S. QSP slab producers in year one and enable

a small number of slab producers to earn a windfall—an additional $662 million

of operating profits relative to baseline over the next four years. On the other

hand, this tariff would cause widespread losses in U.S. fabricator manufacturing
jobs. The net outcome is devastating to fabricator employment—a decrease of

more than 20 percent, through the loss of over 4,500 QSP manufacturing jobs in

the first year.

Additionally, based on the COMPAS modeling and assumptions used by
both Petitioner and Respondents in the Remedy phase, the Commission’s remedy
proposal will reduce annual U.S. consumption of QSP by between 22 and 24
percent over the next four years. This is pure demand destruction that will have
severe adverse consequences for American home builders and the entire
remodeling sector as well.

Moving on to Petitioner OMAA’s proposal: QMAA’s latest submission

focuses on achieving an 85 percent capacity utilization rate—of installed capacity.
Capacity utilization - whether using installed or practical capacity - is not a
meaningful benchmark in this industry. There is a massive gap between practical

and installed capacity in this industry, and for good reason. This is not steel, where



each manufactured article looks the same and can serve the same purpose. This is
a consumer product where slab manufacturers each produce and sell a very large
number of designs.

Installed capacity assumes one design is produced in the most efficient
manner possible. Cambria produces over 200 designs. Switching production
between different designs necessitates downtime and cleaning of machinery. This
means that a high level of installed capacity utilization is an unrealistic threshold
for QMAA to try to achieve. Indeed, it is not even desirable to maximize installed
capacity utilization in this industry, because it would mean that the firm is not
supplying the diverse product line that its customers want.

Furthermore, the QSP slab industry has never come close to 85-percent
installed capacity utilization, and yet it has earned a high level of profitability in
many years, including most years investigated by the ITC. Again—this is not an
industry, like steel, that needs to spread high fixed costs over a large volume of
products. To the contrary, U.S. producers themselves reported that 79 percent of
their cost of goods sold are variable costs. This key industry fact means that its
costs are lower when volume is lower, and the industry does not have high fixed
costs that must be covered regardless of the volume produced.

Placing these figures in the context of the industry’s historical performance

further demonstrates the absurdity of this invented 85-percent threshold. That is, if



the domestic slab industry ran at 85 percent of installed capacity, it would be
operating at 150 percent of practical capacity and producing more than double the
QSP than it did in 2024, the most recent full year of data available.

Finally, I want to note that this 85-percent utilization figure is a new feature
of QMAA’s request. In the ITC’s remedy investigation, QMAA proffered a
different, lower capacity utilization figure and confirmed that a utilization rate of
54.5 percent was, and | quote, “adequate to address the serious injury suffered by
the domestic industry.”* Using COMPAS, QMAA modelled their own proposed
remedy and showed an increase in installed capacity utilization from 33.9 percent
to 54.5 percent. QMAA affirmed that this 54.5-percent capacity utilization is
sufficient to “allow{} domestic producers to spread their fixed costs over greater
volume and improve their overall profitability on each square foot of QSP they
sell.”?

In sum, neither the ITC’s proposed remedy nor QMAA’s latest spin on its
proposal make economic sense. The costs of either of these proposals will far

outweigh the benefits.

! Letter from Schagrin Associates to the U.S. International Trade Commission, Quartz Surface
Products — Petitioner’s Submission of Remedy Pre-Hearing Brief, Inv. No. TA-201-79 (Remedy)
(Apr. 7, 2026) (“QMAA Remedy Phase Prehearing Brief”) at 22.

2 Id.



